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multi-tasking that goes pand-in-hand with
ss of packing up and moving OUT can seem
.ome redl estate companies are starting to
andling rheir roster of services so that every
vESs,

-e for all of our clients,” explained Karen
@ Chatham office of Burgdorff ERA, which
ate. “We do as much as we can 1o make the
roday, that definitely includes taking care of

o-end service: Lining up a mortgage, finding
irding the mail have all fallen undet the juris-
te agent, It's the kind of service that's being
or repeat buyers because agents are taking
st homeowners often forget o consider.
shnects are usually pretty important,” Varnas
reciate that service. But we really find it ben-
we can, We'll recommend a broker for their
{le home inspections Of repairs. When you're
an be confusing. It's easier for us because we
4 4 dally basis.”
roker and associate partner with Towne Realty
‘agency services is all about the details.
& pOSt office with forwarding instructions and
elEaddressed and stamped envelopes s0 that
rward any leftover mail to the sefler,” she
round the cotner, it might ROt SeEm like a big
\other state, it's the kind of service that can be

san in the real estate business for close to 23
f thar really counts. “We usually arrange fora
mefore closing,” she said. “Whether it's gutter
s cutting or even leaf collection, people really
1 go that extra mile. When you're buying or sell-
o can cross five errands off your list.” %%

For Karen Snstman Biges and
Daniel Cannizza of Trwna Roaly Groun
" in Shott Hills, halping with the
" mall dutails of bising and safling
"~ home is whot develnhs [asting
- rolationshins with tlionts,

What's the difference

" saty legal requirements and may only conduct real estate busine

ask ‘;(hge Realtor

between a real estate agent -
and a broker? o

Answer: Real estate brokers are-agents, but not all sales agents are
brokers. Now that we've cleared that up, let’s discuss a few details

help tell phe“difference, A real estate agent, 4s commonly referre
by the public, is a sales licensée or associate that has met the nect

through an affiliation with an employing broker. In order to bec
2 licensed sales associate, a person needs to be at least 18 years old
 have 2 high school diploma or equivalent, possess good moral char
acter, successfully complete a 75-hour course in the practice and:
principles of real estate, and pass 2 state exam.

A broker is licensed as either a sales manager or a broker-sales
son. In order to become a broker, 2 person needs to méet;aﬂ-thé
_requirements to become a sales associate, work threé co 56
: yearsﬂ‘as‘a'full-time salesperson, then complete 2 -additional:educ

ton requirement of 150 hours in 4 licensed school and pass angth
state exarn. Exceptions may be made for the experience and-ed
tion requirements for disabled veterans in New Jersey T

A broker that manages a {ocal real estate office may be
the broker of record and serve as the responsible person for 4
licensees (agents) working in his or her office. Many brokers ¢
instead to conduct sales activities and are licensed a5 broker-sil
persons. They serve the public in the same fashion as the sales
or sales licensee and work for a licensed broker of record.

—_ fill Spade, vice-president of carget develu
oo Weichart Redlto




